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selling Japanese clothes but I make twenty per cejit
on American imports/' Perhaps amid Mr. T^ka-
hashi's stock may be found that discarded smdking-
jacket or that pair of old duck-pants, the dis-
appearance of which some disgruntled husband
has been bewailing*
Amid a bevy of silk toppers, leather hunting
jackets and gay golf pants, Mr. Takahashi sat cross-
legged in a kimono which was obviously not second-
hand, and explained the details of his business.
"All I handle is men's foreign clothes. There
are about twelve other second-hand shops which
also deal in old foreign-style clothes here in Kanda
ward and, of course, many dealing in kimono and
rags, I like this business very much because it
assures a reliable profit. In good or bad times
we second-hand men flourish equally well. The
boom years ]ust after the Great War were the
-most prosperous ones. Then I even made as
much as j 0,000 yen in one month. On the aver-
age though, I make about 20,000 yen a month.
Right now business is getting better all the time*
It has increased at least thirty per cent since the
China Incident began."
Mr. Takahashi can tell more about business
*i
trends than any economist. -"I knew they were
having a depression in the United States long